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Revenue by region

Key figures

Revenue by Sector 

Revenue and employees

7,7
%

Healthcare
€12,4 billion

Energy
€25,5 billion

49%

29%

Industry
€34,9 billion

Cross-Sector
Businesses
€4,8 billion

Americas

Germany

Europe, CIS,
Africa, Middle East 
(excl. Germany)

15%

40%

18%

Asia, Australia

Location of customer

Continuing operations 
(in millions of euros) FY2009 FY2010

Revenue 76,651 75,978

New orders 78,991 81,163

Income 2,457 4,112

Free cash flow 3,786 7,111

Employees 405,000 405,000

Committed to profit and growth

Total Revenue Sectors and 

Cross-Sector Businesses
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As of September 30, 2010 Employees Revenue (billions of euros) Major production facilities

Global presence – basis for competitiveness

22% 27%

91,000
20,6

89

Americas

Germany

32%

128,000

11,4

92

15%

Europe, CIS, Africa, Middle 

East (excl. Germany)

28% 40%

30,0
78112,000

Asia, Australia

18% 18%

74,000 13,9

83
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Performance in Q1

(in millions of euros)

Industry Sector – overview

Sector profile Revenue by region (FY2010)

Key figures (FY2010)

(in millions of euros)Q1 20111) vs. Q1/10

Revenue 9,114 +13%

New orders 10,083 +22%

Profit 1,022 +22%

Profit margin 11,2% Trgt.: 9-13%

Total revenue 34,869

New orders 34,908

Profit 3,478

Employees 204,000

External Revenue

Location of customer

20%20%

36%

1) October 1 to December 31, 2010

The Industry Sector is one of the world’s leading 
suppliers of manufacturing, transportation, building 

and lighting systems. By continuously optimizing 
productivity, efficiency and flexibility, the division is 

increasing the economic and environmental 
competitiveness of its customers in the industry and 

infrastructure segments. Highlights include:

Custom-
ized
motors

Velaro
high-
speed
trains

Industrial
water
treatment

22%

24% 

20%

34%
Americas

Germany

Europe, CIS,
Africa, Middle East 
(excl. Germany)

Asia, Australia
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Industry Sector –
Industry Automation Division 

New orders / innovations in Q1

The Siemens Industry Automation Division leads the
way with the new Totally Integrated Automation (TIA) 

Portal – an engineering framework integrating both
industrial software and automation engineering. The

TIA Portal opens the door to substantially reduced 
time-to-market for new products and a far more 

speedy return on investment – both crucial for 
industry customers. 

Performance in Q1

Division profile

Fast, flexible, efficient: Industry Automation offers its 
customers a unique combination of automation 

technologies and industrial software spanning entire 
value chain – from product design to service. The 

portfolio enables industry customers to slash time-
to-market by up to 50 percent.

1) October 1 to December 31, 2010

Q1 Q2 Q4Q3 FY2011

(in millions of euros) Q1 20111) vs. Q1/10

New orders 1,856 +32%

Revenue 1,803 +29%

Profit 363 +63%
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Performance in Q1

New orders / innovations in Q1Division Profile

Industry Sector –
Drive Technologies Division 

Q3 2009 * ggü. Q3/08

Auftragseingang 1.358 -41%

Umsatz 1.699 -21%

Ergebnis 171 -53%

The Siemens Drive Technologies Division supplies all 
motor series already today with the efficiency class 

IE2, statutory for all customers as of 1st of June 2011.
The new cast iron motors are already offered in 

efficiency classes IE3 and NEMA Premium. 
Furthermore the new motors with aluminum housing 

were supplemented with two new frame sizes.

Productivity, energy efficiency and reliability are the 
key requirements of the Division’s customers. And 

as the world’s No. 1 supplier of products, end-to-end 
systems, applications and services for complete 

power trains and for all industry segments, Drive 
Technologies has the solutions they need. 

(in millions of euros) Q1 20111) vs. Q1/10

New orders 2,454 +56%

Revenue 1,827 +21%

Profit 229 +50%

1) October 1 to December 31, 2010

Q1 Q2 Q4Q3 FY2011
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New orders / innovations in Q1

Industry Sector –
Building Technologies Division

Building Technologies has completely revised the 
Acvatix valves and actuators range and upgraded 

with new stroke actuators. The comprehensive range 

covers now all types of application found in central 
heating, ventilation and air conditioning (HVAC) 

plants, delivering the right answers to all kinds of 
requirements. The new products ensure planning and 

installing of HVAC plants in record time. Additionally, 
they make full use of the energy saving potential 

presently possible in this field.

Performance in Q1

Division profile

The Division is the preferred partner when it comes 
to maximizing energy efficiency in buildings and 

protecting people and infrastructures. The portfolio 
comprises products, solutions and services for 

building automation, fire safety, security and power 
distribution. 

Q1

(in millions of euros) Q1 20111) vs. Q1/10

New orders 1,833 +14%

Revenue 1,779 +14%

Profit 117 +25%

1) October 1 to December 31, 2010

Q1 Q2 Q4Q3 FY2011
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New orders / innovations in Q1

Industry Sector –
Industry Solutions Division

Performance in Q1

Division profile

Industry Solutions is a leading provider of solutions 
and services for industrial plants and infrastructure 

systems, helping customers increase their 
competitiveness across entire lifecycles and offering 

attractive solutions in the areas of energy efficiency, 
pollution control and water management.  

Siemens India will supply state-of-the-art technical 
infrastructure for the new Formula 1 racetrack in New 

Delhi. The order from Jaypee Sports International Ltd. 
(JPSI) is around 21.5 million euros. It covers engin-

eering, installation and commissioning of the race 
control management system as well as IT and com-

munications infrastructure. The Jaypee International 
Race Circuit is scheduled to be completed by July 

2011.

(in millions of euros) Q1 20111) vs. Q1/10

New orders 1,286 +4%

Revenue 1,364 -5%

Profit 48 -30%

1) October 1 to December 31, 2010

Q1 Q2 Q4Q3 FY2011
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New orders / innovations in Q1

Industry Sector –
Mobility Division

Performance in Q1

Division profile

By networking transportation systems more 
effectively, the Division’s integrated solutions for 

intermodal transport, traffic management, postal 
automation and airport logistics are making the 

movement of people and goods more efficient and 
eco-friendly.

Siemens Mobility supplies the complete traffic 
management system for the ‘Fast Lane’ – a reserved 

toll lane on the highway no. 1 from Jerusalem to Tel 
Aviv. The heart of the ‘Fast Lane’ is the Siemens-

developed complex algorithm that analyzes the 
traffic situation and calculates the toll fee. Its special 

feature is that the toll to be paid by motorists is 
based on the density of the traffic both on the 

highway and on the ‘Fast Lane’ itself.

(in millions of euros) Q1 20111) vs. Q1/10

New orders 2,335 +24%

Revenue 1,634 +3%

Profit 116 -24%

1) October 1 to December 31, 2010

Q1 Q2 Q4Q3 FY2011
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New orders / innovations in Q1

Industry Sector –
OSRAM

Performance in Q1

Division profile

OSRAM is an expert partner offering customers 
energy-saving lighting solutions for all areas of 

modern life. The portfolio includes not only lamps 
and optoelectronic semiconductor light sources like 

light-emitting diodes (LEDs), LED systems and LED 
luminaires but also electronic control gear and light 

management systems.

Source: AUDI AG

(in millions of euros) Q1 20111) vs. Q1/10

New orders 1,284 +14%

Revenue 1,284 +14%

Profit 141 -2%

1) October 1 to December 31, 2010

With the PirOLED Osram offers a commercially 
available OLED and LED luminaire for the first time. 

The PirOLED is fitted with the Orbeos CDW-031 
OLED panel, the first qualified OLED panel. The 

PirOLED is the first step towards its own OLED 
luminaire family. Osram and its LED-affiliate Osram

Opto Semiconductors are therefore currently building
a pilot line for OLED in Regensburg, Germany, 

scheduled for mid-2011. In the next 3 years around 50 

million € will be invested.

Q1 Q2 Q4Q3 FY2011
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Energy Sector – overview 

Revenue by region (FY2010)

External Revenue

Location of customer

Sector profile

The Energy Sector is one of the world’s leading 
suppliers in the field of energy technology. The 

Sector enables customers to generate, transmit and 
distribute electrical power at the highest levels of 

efficiency. It helps them also to produce, convert and 
transport the primary fuels oil and gas. Highlights of 

the Sector's comprehensive portfolio include:

Indus-
trial gas
turbines

HVDC
trans-
mission

Wind 
turbines

Performance in Q1

(in millions of euros)

Key figures (FY2010)

(in millions of euros)Q1 20111) vs. Q1/10

Revenue 6,378 +14%

New orders 8,759 +27%

Profit 826 +7%

Profit margin 13% Trgt.: 11-15%

Total revenue 25,520

New orders 30,122

Profit 3,562

Employees 88.000

15%

Germany

26% 

8%

51%

America

Europe, CIS,
Africa, Middle East 
(excl. Germany)

Asia, Australia

1) October 1 to December 31, 2010
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Performance in Q1

New orders / innovations in Q1Division profile

Energy Sector –
Fossil Power Generation Division 

(in millions of euros) Q1 20111) vs. Q1/10

New orders 3,916 +92%

Revenue 2,454 +9%

Profit 473 +24%

Siemens Energy has successfully completed the first 
test phase with its CO2 capture process in a pilot 

facility at the Staudinger power plant operated by 
E.ON. After over 3,000 operating hours since comm-

issioning of the facility in September 2009, it has been 
demonstrated that the post-combustion capture pro-

cess developed by Siemens (PostCap) attains a CO2 
capture efficiency of over 90 percent with practically 

zero solvent emissions. The energy consumption is 

significantly lower than comparable conventional 
processes.

The Division generates more electricity from less 
fuel with innovative technologies. Fossil Power 

Generation boosts the efficiency of coal-and-gas-
based electricity production and provides 

technologies for low-carbon fossil power generation. 

1) October 1 to December 31, 2010

Q1 Q2 Q4Q3 FY2011
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New orders / innovations in Q1

Energy Sector –
Renewable Energy Division 

Siemens has received its 
largest onshore wind order to 

date. The purchaser is the US 
utility MidAmerican Energy 

headquartered in Des Moines, 
Iowa. Siemens will deliver a 

total of 258 wind turbines, each 
with a capacity of 2.3 mega-

watts (MW) for several wind 

farms in Iowa. After comm-
issioning in January 2012, the 

combined capacity of 593 MW 
will be sufficient to supply 

190,000 U.S. households with 
clean electricity. 

Performance in Q1

Division profile

(in millions of euros) Q1 20111) vs. Q1/10

New orders 945 -40%

Revenue 868 +81%

Profit 36 +58%

In the dynamic renewables market, the Renewable 
Energy Division is steadily expanding its position –

with innovative wind turbines that rank among the 
most reliable in the world, with large-scale 

photovoltaic projects, and with leading-edge 
technologies for solar-thermal power plants. 

1) October 1 to December 31, 2010

Q1 Q2 Q4Q3 FY2011
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New orders / innovations in Q1

Energy Sector –
Oil & Gas Division

Performance in Q1

Division profile

(in millions of euros) Q1 20111) vs. Q1/10

New orders 1,394 +35%

Revenue 1,066 +7%

Profit 108 -8%

The Division offers customers in the oil and gas, 
process, and energy supply industries a wide 

portfolio of products and solutions for the eco-
friendly and resource-saving utilization of energy in 

areas such as the production and processing of oil 
and gas and the energy-efficient generation of 

electricity. 

Siemens Energy launched a new industrial gas 
turbine. With a capacity of 37 megawatts (MW), the 

SGT-750 will close a gap in the Siemens industrial 
gas turbine portfolio, which offers a power range 

between 5 and 50 MW. This versatile machine can 
be employed both for power generation and as a 

mechanical drive. The new development provides 
economic viability and ecofriendliness as well as a 

high level of avail-ability and reliability.

1) October 1 to December 31, 2010

Q1 Q2 Q4Q3 FY2011
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New orders / innovations in Q1

Energy Sector –
Power Transmission Division 

The focus of the three orders that Siemens Energy 
has recently received from South America is on flex-

ible alternating-current transmission system techno-
logy (FACTS) for stabilizing power grids. Siemens 

will be supplying ten fixed series compensation sys-
tems (FSC), three static VAr compensation systems 

(SVC) and the new Siemens technology SVC Plus to 
Brazil. The third order comes from Paraguay, where 

Siemens is erecting a turnkey reactive-current com-

pensation system. The projects are worth more than 
80 million euros. 

Performance in Q1

Division profile

(in millions of euros) Q1 20111) vs. Q1/10

New orders 1,957 +14%

Revenue 1,428 +8%

Profit 134 -15%

Low-loss power transmission, reliable switchgear 
and transformers, and advanced power 

transmission systems: The Division leverages its 
innovative strength to enable customers to transmit 

power – for example, green electricity from 
renewable energy sources like off-shore wind farms 

– safely and efficiently.

1) October 1 to December 31, 2010

Q1 Q2 Q4Q3 FY2011
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New orders / innovations in Q1

Energy Sector –
Power Distribution Division 

In the lead-up to making its meter data communi-
cation protocol AMIS DLC available to the public in 

January 2011, Siemens Energy is working together 
with EMH metering GmbH & Co. KG, Wittenburg, 

Germany, in the field of smart metering. The aim of 
the cooperation is to make it possible to connect 

EMH's smart meters up to Siemens' automated 
metering and information system AMIS to offer all-

round smart-metering solutions going forward.

Performance in Q1

Division profile

(in millions of euros) Q1 20111) vs. Q1/10

New orders 802 +10%

Revenue 758 +9%

Profit 76 -17%

The Division meets the prerequisites for sustainable 
energy management by providing smart grid 

technologies that increase the efficiency of energy 
systems. It offers customers innovative medium-

voltage components and systems, solutions for 
energy automation and services for electrical 

systems and networks. 

1) October 1 to December 31, 2010

Q1 Q2 Q4Q3 FY2011
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Healthcare Sector – overview

Revenue by region (FY2010)

External Revenue

Location of customer

Sector profile

The Healthcare Sector is one of the world's largest 
providers to the healthcare industry. Its core 

competencies are on the one hand, diagnostic 
systems and therapeutic technologies; and on the 

other, knowledge processing – including information 
technology and systems integration. Siemens 

Healthcare is the first integrated healthcare company 

that combines imaging systems, laboratory 
diagnostics, treatment solutions and healthcare IT -

rounded off by consulting and services.  

Performance in Q1

(in millions of euros)

Key figures (FY2010)

(in millions of euros)Q1 20111) vs. Q1/10

Revenue 3,135 +11%

New orders 3,168 +10%

Profit 381 -24%

Profit margin 12,2% Trgt: 14-17%

Total revenue 12,364

New orders 12,872

Profit 748

Employees 48,500

20%

Germany

42% 

9%

29%

Americas

Europe, CIS,
Africa, Middle East 
(excl. Germany)

Asia, Australia

1) October 1 to December 31, 2010
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New orders / innovations in Q1Division profile

Healthcare Sector –
Imaging & Therapy Systems

Siemens has enhanced its digital radiography systems 
with technology that produces a soft tissue image of 

the chest. Riverain Medical’s SoftView Enhanced 
Chest Imaging technology automatically suppresses 

bone structures to improve the visibility of soft tissue, 
such as lungs. As SoftView uses existing chest X-rays 

to produce soft tissue images, additional radiation 
exposure can be avoided.

Today, innovative imaging systems like  computer 
tomographs (CT scanners) and magnetic resonance 

scanner (MRI scanners) are routinely used in 

hospitals and doctors‘ offices. They enable early 
disease detection, reliable diagnosis and effective 

treatment. Innovative imaging systems allow forms 
of therapies which are more gentle on patients and 

also open up treatment options for diseases up to 
now difficult to treat. The Division is also working on 

better interlacing imaging and therapy. The 
Division‘s advanced IT solutions help make 

healthcare more patient-oriented, open and 
transparent. Workflow can be designed more 

efficiently, cutting costs in the process.  

Q1 Q2 Q4Q3 FY2011

1) October 1 to December 31, 2010
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New orders / innovations in Q1Division profile

Healthcare Sector –
Clinical Products

Q1 Q2 Q4Q3 FY2011

The products of the Clinical Products Division 
address the largest imaging markets – ultrasound 

and X-ray. In the emerging markets such as India, 
Brazil, and China, the demand for healthcare 

services increases continuously. Especially in 
countries as large as China, healthcare 

requirements differ tremendously. While healthcare 
delivery in megacities meets Western standards, the 

population in rural areas suffers from merely 
rudimentary services. Having suitable ultrasound 

and X-ray products for all these different needs is 

the task of Clinical Products. Additionally, the 
Division provides essential components for imaging 

devices suited to the needs of the respective 
customer. 

1) October 1 to December 31, 2010

Siemens has signed a contract for 16 MAMMOMAT 
Inspiration mammography systems with 

“Breastscreen WA”, the accredited free breast cancer 
screening program for women in Western Australia 

aged 40 years and over. MAMMOMAT Inspiration 
provides digital breast imaging technology with 

excellent image quality and lower radiation dose. It is

easy to use for the busy 
operators and gives a 

higher level of comfort for 
the women undergoing 

examinations. An additional 
four systems will follow 

later in 2011 for use in the 

new Breastscreen buses 
which will reach more 

women in rural areas.
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Performance im 1. Quartal

New orders / innovations in Q1Division profile

Healthcare Sector –
Diagnostics

Committed to advancing patient care, the Division 
supports clinicians in diagnosing disease, managing 

patient conditions, and monitoring medical 
therapies. Diagnostics helps improve healthcare 

quality and reduce treatment costs through early 
detection.

(in Millionen EUR) Q1 20111) ggü. Q1/10

Auftragseingang 926 +11%

Umsatz 916 +10%

Ergebnis 78 -32%

Siemens Healthcare Diagnostics’ LOCI® CA 125II, 
CA 15-3 and CA 19-9 have been CE-marked for use 

on the Dimension Vista® Intelligent Lab Systems, 
which now offer a complete panel of oncology assays 

outside the U.S. The Dimension Vista® systems are 
the only integrated chemistry instruments with 

oncology assays that employ LOCI® technology, 
offering high sensitivity, quick reaction times, low 

sample volumes, and simple, homogeneous 

processing.

Q1 Q2 Q4Q3 FY2011

1) October 1 to December 31, 2010
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New orders / innovations in Q1

Cross-Sector Businesses –
Financial Services (SFS)

Siemens has received authorization from Germany’s 
Federal Financial Supervisory Authority (BaFin) to en-
gage in banking operations. The Siemens Bank GmbH 
will support sales at the company’s three operating Sec-
tors – Industry, Energy and Healthcare – by expanding, 
with loans and guarantees, the product portfolio of Sie-
mens’ financial services unit in the area of sales finan-
cing, in particular. Through deposit banking activities, the 
bank will also increase the flexibility of Siemens’ internal 
financing operations and optimize risk management. 

Division profile

The Siemens Financial Services (SFS) is an 

international, business-to-business provider of financial 

solutions. With about 2,000 employees and an 

international network of financial companies 

coordinated by Siemens Financial Services GmbH, 

Munich, SFS supports Siemens as well as non-affiliated 

companies, focusing on the sectors energy, industry 

and healthcare. SFS finances infrastructure, equipment, 

and working capital and acts as a competent manager 

of financial risks within Siemens. 

Key figures FY2010

(in millions of euros)

Project volume to be 
financed

44,000

Assets under Management 19,000

Performance

(in millions of euros) FY2010 FY2009

ROE 37,3% 11.3%

Profit 447 304

Assets 12,506 11,704

Q1 Q2 Q4Q3 FY2011
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Performance in Q1

New orders / innovations in Q1

Cross-Sector Businesses –
Siemens IT Solutions and Services

Key figures (FY2010)

(in millions of euros)

New orders 4,226

Total revenue 4,155

Profit -537

Part of the Talanx Group, the third-largest insurance 
group in Germany, HDI-Gerling has commissioned 

Siemens IT Solutions and Services to modernize the 
complete communications infrastructure at HDI-

Gerling in Germany and consolidate the IT infra-
structure. The order is worth 140 million euros and will 

run for seven years.

Division profile

(in millions of euros) Q1 20111) vs. Q1/10

New orders 824 28%

Revenue 958 -7%

Profit -129 n/a

Siemens IT Solutions and Services is an leading 
international provider of IT solutions and services. It 

covers the entire IT service chain from a single 
source, from consulting to system integration to the 

management of IT infrastructures. In addition, it 
extends the range of offerings of the other Siemens 

Sectors to include IT solutions. 

1) October 1 to December 31, 2010

Q1 Q2 Q4Q3 FY2011
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Equity Investments*

Nokia Siemens Networks

NSN is one of the largest telecommunications infrastructure companies, with operations in 150 countries. 
NSN provides a complete portfolio of mobile, fixed and converged network technology, as well as professional 
services including consultancy and systems integration, deployment, maintenance and managed services. 

Enterprise Networks

BSH Bosch und Siemens Hausgeräte

BSH is the largest manufacturer of household appliances in Germany and Europe and one of the leading 
companies in its industry. The joint venture between Robert Bosch GmbH (Stuttgart) and Siemens AG 
(Munich) was formed in 1967. Today, BSH operates 41 factories in 13 countries in Europe, the U.S., Latin 
America and Asia. Including its worldwide network of sales and customer service units, BSH currently has 
around 60 companies in over 40 countries and approximately 40,000 employees. 

Enterprise Networks is a provider of end-to-end enterprise communications solutions that use open, 
standards-based architectures to unify communications and business applications for a seamless 
collaboration experience. This approach enables organizations to improve productivity and reduce costs 
through easy-to-deploy solutions that work within existing IT environments.

* A selection of main Equity Investments. In general, the segment Equity Investments comprises equity stakes held by Siemens that are accounted for by the equity method or at cost

and which are not allocated to a Sector, a Cross-Sector Business, SRE, Pensions or Corporate Treasury for strategic reasons
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One Siemens – three strategic directions

WASFocus on innovation-driven
growth markets

1
WHAT?

Get closer to our customers

2
WHERE?

Use the power of Siemens

3
HOW?
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1| Renewables

2| Environmental technology

Examples from our environmental portfolio

All environmental 
technologies qualify:

� Water technologies
� Air pollution control 

All renewables qualify:

� Wind power
� Grid access for wind power
� Steam turbines for solar thermal power 

plants

3| Energy efficiency

Products and solutions with exceptional 
energy efficiency qualify:

� Combined-cycle power plants 

� Industrial drive systems

� High Voltage Direct Current 
(HVDC) power transmission

� Traffic management solutions

� Efficient lighting

� Energy performance 
contracting 


